PROJECT 02

Market Positioning & Industry
Intelligence

TeAik6 MapadoTtéo - AmoteAéopata Epyov

OAoKANPpwPEVN aELOAGYNON ayopdC, aVTOYWVIOHOD, THNUATWY TEAATWY KOl EUMOPLKNAC TOMoBETNONG YLX
B2B etalpeia eMAyYEAUATIKWY UTINPECLWV.

TeAwkn} Katevbuvan Reposition mpog specialized mid-premium partner

Priority segment SMEs 10-50 gpyagouévwy (86/100)

Recommended core price 980 € ava core project

Avapevopevn enidpaon Average project value +18%, 12unvog tlipog +33%

Kopto ebpnpa H peyaAdtepn eukatpia Bploketal petagld low-cost execution kat

high-end advisory
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1. Executive Summary

H avdAvon katéAnge 6tL n emnyelpnon dev mpénet va avtaywviotel oTnv KatWwTEPN JWvn TAG. To
LoxLPOTEPO EUMOPLKO KEVO evTomiCeTal og MEAATEC TOL XpPeldlovTal oapr EMYELPNUATIKA KaBodriynon Kat
METPAOLWO output, aAA& 6ev dikatoAoyolv To KOGTOG PeydAov consulting provider.

Toug teAevtaliouvg 12 pAveg n enxelpnon oAokAjpwaoe 34 projects and 110 npotdoelg (win rate 30,9%), Ue
1C{po 31.330 € KaL average project value 765 €. Ot TLHéC KUPAVONKav og 20 dlapopeTikA enineda, amnd 280
€ €wc 1.850 €, Kal To 57% Twv Xauévwy npoTtdoewv opelAetal o€ TIUA A aoa@éc scope. To Turiua SMEs
10-50 epyalopévwy anépepe 1o 47% tou tl{pov and to 35% Twv projects, pe win rate 43% kot 59,4 € avd
wpa.

And ta Téooepa TUAMATA oL agloAoyriBnkav, ot SMEs 10-50 epyalopévwy EAaBav TNy bynAdTEPN
OLVOALKH BaBuoAoyia, 86/100. H mpotewwduevn BEon elvat specialized mid-premium partner: vynAdétepn
T and generalist freelancers, aAA& xapnAdtepo KOOTOG Kal peyaAdTeEPN eveAEla and premium

consultancies. H apyttektovlkA mpoco@opdc Eeklvd and Diagnostic 420 €, Core Project 980 €, Growth Sprint
1.450 € kot recurring Management Retainer 480 €/urjva.

86/100 6 980 € +18%

Target uplift in average

Priority segment score Competitor profiles Recommended core price project value
A&ikTNG TeAevTaiol 12 pveg ZTOX0G 12 pnvwv MeTafoAn
Average project value 765 € 906 € +18,4%
Proposal-to-client conversion 30,9% 36% +5,1 pov.
Mpotdoelg 110 84 -24%
Projects 34 30 -12%
Retainer pjveg / TwA 14 x 380 € 30 x 480 € +171%
TCipog 31.330 € 41.580 € +32,7%
Qpec mapddoong 607 627 +3,3%
TC{pog avd wpa 51,6 € 66,3 € +28,5%

KevTpLlko edpnpa: to repositioning avgdvel tov tlipo KaTd 33% e HOALG 3,3% MEPLOTOTEPEC WPEG,
eneLdn n avbEnon npoépxetal and akla avd project kat retainers, éxt and dyko. H emixelpnon otéAvel 26
AlyOTEPEC MPOTATELG TOV XPOVO Kol KEPHITEL MEPLOTOTEPEC.
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2. Market Intelligence

2.1 AopA Kal SLUVAMLIKA TNG ayopdcg

20pewva pe To SME Country Fact Sheet 2026 tng Evpwnaikig Emtpomnrig, To 2025 Asttovpyodoav otnv
EANGOQ 47.537 pikpéc emyelprioelg pe 10-49 epyalduevous. Elvatl poALG To 4,7% TWwY EMYXELPACEWY, GAAG
anooyoAolv 884.857 dtopa (23,9%) kat mapdyovv 23,3 dLo. € npooTiBEuevng aglag (19,3%). H péon
npooTBépevn a&la avd emyeipnon elvat mepimov 490.145 €, 16 Qopécg PeyaADTEPN amd pia MOAD Hikpn
enxelpnon (30.028 €). Avtr n dagopd egnyel ylati To budget yia eEwtepikr) avdAvon vndpyeL TPAYUATIKE
and avtd To PEYEBOG KAl AVW.

EAANVIKEG MUE 2025: MapaywylKOTNTA Kol Suvapilkn ava péyebog

MpooTiOépevn adia ava epyalopevo MetafoAn 2025
15+
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To 2025 ol UKPEG ETLXELPAOELG abENOQY TNV TIPAYUATIKA pooTiBépevn agla katd 11,7%, vy n
anaox0Anor Toug PMELWONKE KaTtd 1,8%. Mapdyouvv dnAadr neplacdtepa Ue AlydTEPOLG avOBPWTOLS. ALTO
dnuiovpyel Titnon yla dounuéveg anopdoelg o€ TLLoAdynaon, kepdogopila Kot opydvwaon, OXL YLa YEVIKEC
OLUBOLAEC.

Yneako Kevo eAANVIKWY MUE évavtl EE (2025, % eMIXELPOEWV)
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To 6e0Ttepo demand signal e{vat To ynelakd kevd. MOALG To 30,8% Twvy EAANVIKWY MUE xpnotuornotel data
analytics (EE: 39,9%) kat 10 56,0% €xel Baoikr) ynotakr évtaon (EE: 71,4%). Ot enielprjoelg €xouv
dedopéva aAAG Bev Ta HETATPEMOLY O€ AMOPATELG, MOV {val aKPLBWC To avTIKe{uevo TNG vrinpeaiag.

2.2 Buying criteria kal mtieon T™nG ayopdg

H avdAvon Twv 76 Xauévwy MPoTAoewY Kot Twv discovery oubvevteDEewy delyvel éTL Ta buying criteria
OLYKEVTPWVOVTAL O€ MEVTE MOPAYOVTEG. TO 57% TWVY AMWAELWVY (TN KAl ao0@EC Scope) avTiheTWileTal
anevBelag ue fixed-scope offers kat SNUOCLELEVECG TLUEC.
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EmAoyn peyaAbTepoL provider -

Market factor

Scope clarity

Proof of expertise

Price transparency
Speed

Customization

AéyolL antwAclag (76 Yapéveg MPOTACELG)

Twr / budget -

Acagécg scope -

XpovLopos -

Kapia anégpoon -

o -

Bapog
26%

22%

20%
17%

15%
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Mapatipnon

19 npotdoelg xddnkav Adyw aoapong
scope

Kplotuo yia mid-premium emAoyn

24 npotdoelg x&Onkav os Twur / budget
Méaon GLdpKELX AVTAYWVIOTWY 16 NUEPEG

Znteltay, aAA& dnuovpyel margin risk

Ta@rvEeLa SCope -
Katavénon tou business problem -

Atapdvela TUAG -

Taybtnta napddoong -_ 17%
ZOvbean pe andégaacn / KPI -- 15%
1

Bapog buying criteria

26%

22%

20%

o -

Commercial implication

Fixed-scope offers kat cagr| deliverables

Case evidence, frameworks, quantified
outcomes

Published starting prices / price bands
10-15 day project formats

80% standardized / 20% tailored



3. Competitor Intelligence

AELoAoyriBnkav £€EL avtaywvioTtikd profiles pe Bdon specialization, offer clarity, proof points, TaxdtnTta
napddoong kot oxéon a&lag-THAG (KA{aka 1-5), ol ue TIG BNUOCLELPEVEG ] TPOCPEPOUEVEC TLUEC. OL Bo
premium competitors (Delta, Zeta) €xouv Loxvpd brand aAAd core Twur dvw Twv 2.000 € Kat KOKAO
napddoong 25-30 nuepwv. OL low-cost competitors €xouvv cagr TR aAA& MEPLOPLOUEVN OTPATNYLKA
dldotaon.

Profile Entry Core project Hpépeg M.O. aiiag Position

Alpha 290 € 550 € 7 3,10 Execution-led

Beta 450 € 850 € 14 2,90 Generalist

Gamma 600 € 1.150 € 12 4,00 Specialist

Delta 1.500 € 2.400 € 25 3,30 Premium advisory

Epsilon 480 € 900 € 10 3,90 Boutique specialist

Zeta 1.200 € 2.100 € 30 2,60 Brand-led

MeAdTng ofuepa 280 € 765 € (APV) 14 2,70 Generalist xwpic oagr 6éon
Oéon-0TO)XO0G 420 € 980 € 11 4,00 Specialized mid-premium

Ba®poloyia avTaywvioTwy avd kpttipto (1 = advvapo, 5 = 1oxvpd)

Beta - 25 3,0 3,0 3,0 3,0 M.O. 2,90
M.O. 4,00
M.O. 3,30
M.O. 3,90
M.O. 2,60
MeAdTng ofuepa - M.O. 2,70
MeAdTng - oTtd)XOC ~ M.O. 4,00
1 I 1 I 1
Specialization Offer clarity Proof TaxoTnTa Value / Twpd
Competitive positioning map
4.5 -
©éon-oTO)0G
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& 4.0+ Epsilon ’ O (Specialist)
— (Boutique specialist)
o
B
o
[=] 35 -
B Alpha Delta
g (Execution-led) (Premium advisory)
<
g 3.0 - O Beta
] (Generalist)
% ’\) Zeta
8 25 NeA&TNG ORUEPQ O(Brand-led)
=
Mid-premium Kevo )
2.0 - MéyeBog kUKAoL = NUEPEG Map&doong
I I 1 I I
500 € 1.000 € 1.500 € 2.000 € 2.500 €

Twr core project

Ta profiles Gamma kat Epsilon anoteAodv Ta mAnotéotepa benchmarks, pe péon BaduoAoyia 4,00 kat 3,90.
H 6éon-0téxoc¢ Twv 980 € elvatl 15% eBnvdTtePn amnd tov Gamma kat 59% @Bnvdtepn amnd tov Delta, pe
KOKAO mopddoong 11 nuepwv €vavTl HEooL 6pouL ayopds 16 nueEPWY. O MEAGTNG OAPEPQ €XEL TN
XopnAdTeEPN BaBuoAoyia offer clarity (2,0), K&ATL TOL CLUPEWVE( PE TG 19 MPOTATELS TTOL XABNKAY AdYW
aoa@ol¢ scope.
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4. Segment Prioritization

H BaBuoAdynon ovvbiaoe intensity of need (25%), budget capacity (25%), repeat potential (20%),
accessibility (15%) kat sales friction (15%). K&Be kpitriplo Babuoioyndnke 1-5 pe Bdon ta otoyela
MWAACEWY Tou MEAGTN Kal Ta oTolxela ayopdg tTng evédtTnTOaC 2.

Segment attractiveness: guvelogpopd kaBs kpiTnpiov (Bapocg)

Micro firms —_-- 62/100
Enterprise —-_- 58/100

1
0 20 40 60 80 100

= Avdykn (25)  mmm Budget (25)  mmm EmavdAnyn (20) NpéoBaan (15) XapnAo friction (15)
Segment Need Budget Repeat Access Friction* Score
Micro firms 4,0 2,0 2,0 4,5 3,5 62
SMEs 10-50 5,0 4,5 4,0 4,0 3,5 86
Scale-ups 4,5 4,0 4,0 3,5 3,0 78
Enterprise 3,0 5,0 3,0 1,0 1,0 58

* Friction: vynAdTtepn Baduoloyia = PIkpdTEPN TP 0TNY TWANON.

H BaBuoAoyia emBeBatwvetal and tnv npayuatiky andédoon tTwv teAevtaiwy 12 punvwv. Ot SMEs 10-50
éxouv Tov LYNAdTEPO win rate, TNV bPnAdTEPN anddoon avd WPEA KAl TOCOOTS EMAVUANTTIKWY TEAATWY
42%.

Segment Projects APV Win rate €/ wpa Repeat Sales cycle

Micro firms 15 520 € 26% 40,0 € 13% 12 nuépeg
SMEs 10-50 12 1.010 € 43% 59,4 € 42% 21 npépeg
Scale-ups 4 1.050 € 31% 55,3 € 50% 26 NUéPEG
Enterprise 3 630 € 27% 394 € 33% 64 nuUépeg
Z0volo 34 765 € 31% 49,7 € 29% -
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MpaypaTtikl anoédoon ava segment - TeAevTaiol 12 PAVES
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Ta micro firms elvat o peyaAdTepog dykog (15 projects) aAAd anodidovv poALG 40,0 € avd Wpa, 22% KATW
ané Tov péco 6po. Ta scale-ups elvatl EAKLOTIKA aAAG amattoly peyaAlTepn e€eldikevon kat Tax0TEPN
anédelEn ROI. To enterprise segment €xet budget, uw¢ 0 KOKAOG MWANCNG TwWY 64 NUEPWY KAl TO
procurement burden to KaBLoTOOY AKATAAANAO Yo TO TPEXOV operating model.

5. Positioning Decision

H teAlkr mpdtaon elval va petakvndel n emyelpnon amnd yevikr mepLlypaer umneecLwyv os Béan specialized
mid-premium partner. H vméoxeon 6ev BacileTal 0TO «KAVOLUE TA TMAVTA», AAAE OTNY LKAVOTNTA va
METATPEMETAL éVva AOAPEC EUTOPLKS 1] BLokNTIKG MPdBANUa o€ dounuévn avdAvan, andeaon Kot
epapudaoo action plan.

Positioning statement: Na pikpopeoaieg enyeLPAOELG IOV XPELATOVTAL COQH EUTOPLKH 1 SLotkNTIKA
anéeaaon, n vnnpeoia mapéxel structured analysis kat decision-ready recommendations oe cOvtouo project
cycle, pe ca@éc scope kat dapavr TLn.

AldoTaon Amo (onpepa) Mpog (oTdé)0C)

Kowé Omotog Cr]"rrﬁost, 4 segments ywpic SMEs 10-50 oto 50% Twv projects
MPOTEPALOTNTA

MNpoogopd EEaToulkevpéveG MpoTdoelg, 20 eninmeda TIUAG 3 project tiers + retainer

TR APV 765 €, e0pog 280-1.850 € Core 980 €, APV 906 €

Mrvupa [evikd claims vmnpeolwv Andégaon, peTprioldo output, time-to-decision

AndoelEn A{oTO LTINPETLWY 3-5 case studies pe aplOUNTIKA amoTEAEOUATA

MNapddoon 14 nuépeg, avolytd scope 10-12 nuépecg, 80% tumomnoinon

6. Pricing Intelligence & Offer Architecture

H nmponyoluevn eumopLlkn elkéva dnutovpyoloe LITEPRBOALKE HEYEAO €0POC TIHWVY Kal SuokoAla oOyKpLoNnG.
Evvéa projects tipoAoyriOnkav kdtw and 400 €, xapunAdtepa akdua kat and to véo Diagnostic. H véa
APXLTEKTOVIKN xpnotuomnolel Téooepa enineda, WOTE 0 MEAATNG va KaTtaAaBailvel ypriyopa To entry point, To
core engagement Kat Tnv €mAoyr HEYAADTEPNG 1 recurring cuvepyaoiag.
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AT H1A0TMAPTEG TINEG O 0PN KAIHAKQ

Zripepa: 20 SlaQopeTIKEC TIUES, ebpog 280-1.850 €

Inpepa 1 0000 00000 © © 900 00 O O
Néa apyLtektovikr: 3 project tiers + retainer 480 €/urva
Néa Gopn - ’ ‘ ’
Business Diagnostic Core Project Growth Sprint
420 € 980 € 1.450 €
ZOIO € 40|0 € 60|0 € 8OIO € 1.060 € 1.2(|)0 € 1.460 € 1.6(|)O €

Offer Price Qpeg €/ wpa Typical duration
Business Diagnostic 420 € 7 60,0 € 4-5 nuépeg
Core Project 980 € 16 61,2 € 10-12 nuépeg
Growth Sprint 1.450 € 24 60,4 € 15-20 nuépeg
Management Retainer 480 €/unva 6 / uAva 80,0 € Recurring
ZtaOpiopévo project 906 € 14,9 60,8 €

I
1.800 €

Target mix
30%
50%
20%
30 urveg
100%

To Core Project oplotnke ota 980 €. H Tiur tomobete{tal mdvw amnd generalist execution (Beta 850 €), aAA&
MOPAUEVEL aloBNTA KATw amnd premium advisory (Delta 2.400 €). OAa ta project tiers amod{6ovv 60-61 €
avd Wpa, WoTe Kavéva va pnv emdotel To dAAo. Me To target mix, To average project value aveBaivel anéd

765 € 0g 906 €.

Average project value bridge: +18,4%

950 € -
+29,5€

900 € -

+111,5€

850 € -
800 € -

765 €

750 € -
700 € -

650 € -

600 € - i i i

APV arjepa MeTtotémnon oto APXLTEKTOVIKA TLAC
priority segment & scope control

906 €

APV gtéyoc

To peYyaAOTEPO PEPOC TNG abENONG (+111,5 €) mpoépyxeTal and Tn HETATOMON OTO priority segment, pe TG
(6lec TLEC MOV BN MANPWVEL KABE TUAMA. H apXLTEKTOVLKH TLUAG Kal 0 €AeyX0G scope mpocBETouy 29,5 €.
Enopévwg 0 0TéX0¢ 6ev MPolMoBETEL YEVIKI) A0ENON TLUWY, AAAG aAAQyr] OTO HUE MOLOLG TMEAATEG

ouvepydletal n enwelpnon.
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7. Commercial Recommendations

A&ovag Evépysela Métpo emiTu)iag

Messaging AvTikatdoTaon yeVkW claims pe yAwooa yopw and business Discovery-to-proposal = 44%
decisions, measurable outputs kat time-to-decision

Sales material Ka6e vnnpeoia pe mpdBAnua, scope, dldpkela, starting price kat 4 offer sheets
nopadotéo

Proof 3-5 case examples pe apOuNTkd anoteAéopata, dxt HEYAAOG 3 case summaries oTig 20
KATAAOYOG LTINPETLLIV nNUEPEG

Qualification AELoAdynon leads wg mpog urgency, budget, decision ownership Mpotdoelg: 110 - 84 / éto¢

Kot dlaBeopdTnTa Sedopévwy mpy and proposal

Customization 80% standardized project structure kat éw¢ 20% tailoring Core Project = 16 Wpeg
Retainer MNpdtaon retainer oe kaBe oAokAnpwuévo Core Project / Growth 30 retainer purveg / étog
Sprint

8. Avapevopevn enidpaon 12 pnvwv

Me 84 mpoTtdoelg, conversion 36% kat average project value 906 €, n emnuxe{pnon oAokAnpwvel 30 projects
Kot 30 PuAveG retainer. To mpwTo TP{NVo pével oTo (BLo eninedo pe orjpuepa (7.356 € évavtt 7.420 €), eneldn
n aAAayr oTéxeLoNG Kat LALKOL amoppo@d xpdvo. And to 6e0Ttepo Tpl{pnvo n dlapopd avolyel.

T¢ipog ava Tpipnvo: 31.330 € —» 41.580 € (+32,7%)

14.000 € - | Ta}\e’urmm 12 unvec
Il MeTd To repositioning

12.000 € - 11,6k

9,2k
8,4k
1 ' :
. ] I
Q1 Q2 Q3

EvaioOnoia 12pnvou tdipov (84 mMPoTACELG, KOKKIVO = KATW aNo oipeEpa)

10.000 € -
8.000 € -
6.000 € -
4.000 € -

2.000 € -

0€-

Q4

25% - 30.150 € 32.250 € 33.426 € 34.980 €

30% - 33.150 € 35.650 € 37.050 € 38.900 €

Proposal-to-client

36% - 36.900 € 39.900 €
40% - 39.900 €
750 € 850 € 906 € 980 €

Average project value

Aképa Kat pe conversion 30% (onuepvd eninedo) kat APV 850 €, o t¢{pog aveBaivel ota 35.650 €. O tl{pog
MEPTEL KATW and To onuePLVd Pévo aTov ouvduaoud conversion 25% kot APV 750 €, mou lvat akpLBw¢ Ta
Opla emaveEétaoncg tng evétntog 10.
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9. 60-Day Action Plan

Mepiodog Evépyeleg KPI

Huépeg 1-20 Néa service architecture, pricing pages, sales deck kat 4 offer sheets kat 3 case summaries
competitor proof library

Huépeg 21-40 Outreach oto priority segment kat structured discovery 18 qualified conversations kat 8
process proposals

Huépeg 41-60 AEloAdynon conversion, objections kat average project value Proposal-to-client = 35%, APV = 850 €,

TouvAdylotov 2 Core Projects

OL 8 MPOoTAoELC TWV NUEPWVY 21-40 avTioTolyolv o€ puBud 12 mpoTdoewy Tov PAva, mdvw and tov Héco
€Tiol0 PLOUOS TWV 7, MO ovuninmTovy He To apyikd outreach sprint. Me conversion 35% 0dnyolv o€ 3 véa
projects, amnd ta omnola TovAdylotov 2 Core Projects.

10. Final Recommendation

REPOSITION. H emyelpnon npénel va eykataAelyel tnv eikdva generalist provider kat va opyavwoeL Tnv
eunoptlkn tTng napovaoia yopw amnd specialized, fixed-scope decision projects. To priority segment e{vat SMEs
10-50 epyalopévwy kat to Core Project ota 980 € amoteAel To Baolkd anchor Tng vEag TLLOAOYLOKIG
doung.

H otpatnylkn mpénet va enaveEetaotel av, HETA TIC MPWTEC 8-10 mpoTdoelg, LoyOel kKamolo and Ta
MAPOKATW. Z€ ALTA TNV NeEP{MTWon anatte(tal eMAVEAEYXOG Tou segment, TwWv proof points kat Tng
COQAVELNG TNG TTPOCPOPAG TPV amnd MEPALTEPW AVENON TLHLWVY.

Kpitplo emavegétaong Oplo ZApEpa ZTO)XO0G
Proposal-to-client conversion < 25% 30,9% 36%
Average realized project value <750 € 765 € 906 €
Mep(dLo projects and SMEs 10-50 < 35% 35% 50%
Méoeg wpeg Core Project > 19 wpeg - 16 Wpeg
Mnyég

European Commission, SME Performance Review - 2026 SME Country Fact Sheet: Greece - European Commission, State of the
Digital Decade 2026 (otowyeia 2025) - ZTolxela MWARCEWY, MPOTATEWY Kat win/loss Tou meAdTn (TeAevtaiol 12 puAveg) -
ANUOCLEVPEVEG TUMECG KOL DALKS TTWANCEWY QVTAYWVLOTWVY.
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