PROJECT 03

Business Plan & Investment
Readiness

TeAik6 Mapadotéo - Business Plan & Decision Results

OMokAnpwpévo business plan yia emuyel{pnon B2B umnpeotwy, e TPLETEC OLKOVOULKS HovTéAo, funding
plan, scenario analysis kot cuykekplpéva investment-readiness milestones.

Anépoon PROCEED WITH STAGED INVESTMENT

Ap)l(LKﬁ XPNHATOBOTIKN 75.000 € (35.000 € (6la kepdAaia, 40.000 € tpaneliki
avdykn xpnuatoddtnon)

Year 1 revenue 168.000 € (EBITDA 22.500 €)

Year 3 revenue 294.000 € (EBITDA 70.400 €)

Payback xpnuatoddétnong 26 prvec and to cwpevuTiké EBITDA
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1. Executive Summary

To business plan vootnp{Cel mpoxwWpnua TG eMévduong Ke otadlakr ekTaulevon Kal oa@r EUMOPLKA
milestones. To Baolké agevdplo mpoBAénel €00da 168.000 € oto Year 1, 228.000 € oto Year 2 kat 294.000 €
o1o Year 3, ané 48, 62 kat 72 projects avt{oTtolya Kal avEavduevo recurring support.

H Aettouvpyikr kEpdogopla BEATIWVETAL KABWG aLEAveTal N aglonoinon tng duvauitkdtnTag: EBITDA 22.500
€ oto Year 1, 44.800 € oto Year 2 kat 70.400 € oto Year 3. Metd and anooBéoslg, TéKoug Kat pépo
€L000AMATOC VOULKWY TIPOCWTWY 22%, To Kabapd anotéAeopa e{val 8.640 €, 26.265 € kat 47.026 €. H
apxLkr xpnuatodotiky avdykn eivat 75.000 €, pe mpotepatdtnta oc eEonAtond, working capital kat
EUMopLkr avdmntuén.

H enévduon 6ev mpotelveTal wg nAAPNG upfront 6€opevon. Ot Tpelg mpwTot Pjveg €xouvv apvntikd EBITDA
Kot To Tapelo @Tdvel 0Tto YaunAdtePo onuelo Tov (16.598 €) Tov 60 PAva, EMELSH oL TEAGTEG TANPWVOLY PE
kaBuotépnon. H teAkr) obotaon elval staged investment pe éAeyxo pipeline, gross margin Kot TapeLOKOD
anoBépatog ey and to deVTEPO KOUA SATIAVWV.

75.000 € 168.000 € 13,4% 26 MAVEG

Funding need Year 1 revenue Year 1 EBITDA margin Payback xpnuatoddtnong

AgikTNng Year 1 Year 2 Year 3

Revenue 168.000 € 228.000 € 294.000 €
Gross margin 56% 58% 60%
EBITDA 22.500 € 44.800 € 70.400 €
KaBapd amotéAeoua 8.640 € 26.265 € 47.026 €
Tapelo TéAoug €Toug 31.835 € 48.227 € 98.402 €
Projects / recurring client-months 48/ 84 62 /120 72 /168
Utilization opddag 62% 66% 69%
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2. Business Model

To povtéAo eoTidlel o€ B2B meAdTEG e eMOvAAAUBAVOUEVEG AVAYKEG Kal projects pe oagég scope. H
eunoptlkr our mepLtAauBAvel core projects, higher-value implementation engagements kat recurring
support. H avdntugn BaolCetal nmeploagdtepo otnv adEnon Tov utilization kat Tov average project value
napd o€ emBeTIKA abENon otabepol kKAGaToLG. AuTd eplop(Cel To execution risk KaTtd TOLG MPWTOLG 12

MAVEG.

Revenue stream Year1l Share Year 3 Share Commercial logic
Y1l Y3

Core projects 40 x 2.190 € 52% 60 x 2.320 € 47% KoOpla mnyr €0086wv Ue TuTMOTOLNKEVO
scope

Implementation 8 x 6.480 € 31% 12 x 7.300 € 30% YynAdTtepn afla Kot HEYAADTEPN
SldpKeLa

Recurring support 84 urjveg x 340 € 17% 168 urjveg x 400 € 23% IZTtoBepdTnTa £00OWVY Kal repeat
business

Z0volo 168.000 € 100% 294.000 € 100%

‘Ecoba avad revenue stream - base case

mmm Core projects

300K € 7 Implementation projects +28,9% 294,000 =
Recurring support 67,2k
250k € - :
+35,7% 228.000 €
200k € - 45,6k
168.000 €
51,8k
50K € - 117,0k
0k € -

1 I 1
Year 1 Year 2 Year 3

To recurring support avgdavetatl and 17% o€ 23% Ttou tli{pov, evw n Péon agla project aveBaivel and 2.905 €
o€ 3.150 €. An6 1o Year 1 oto Year 3, 10 31% tng adEnong tou tli{pov mpoépyeTal amnd enavaraupavousva
€0006a, Tov PeLWvVoLY TNV eEGpTnan and véeg MWAROELG.

3. Market & Commercial Assessment

H ayopd aEloAoyrBnke wg eMapKAg yLa To mpoBAenduevo uéyebog tng emyelpnong. tnv EAAGDa
AELTOLPYOUY 52.651 PLKPEC Kal peoalec enmuyelprioelg he 10-249 epyaldpevouc (Evpwrnaikr Emtponr, SME
Fact Sheet 2026). Na 1o Year 1 anattovvtat nepinmov 36 SlapopeTikol meAdTEC Kat yia Tto Year 3 mepimnov
54, 6nAadn Atydtepo amnd to 0,1% avtAg TNG ayopdc. O Baolkdg MEPLOPLOPOC 6ev elval TO CLUVOALKO
demand aAAd n kavéTnTa Snuiovpylag otabepol qualified pipeline.

H ZAtnon otnpifetal oe 600 Tdoelc. MNa To 2026 nmpoBAéneTal adEnon TS MPAYUATIKAC MPOCTIOEUEVNG
a&log TwY EAANVIKWY MUE KaTd 6,5% Kat tng anaocyxdAnong katd 4,1%. MapdAAnAa, péAg to 30,8% Twv
EAANVIKWY MUE ypnotuomolel data analytics, évavtt 39,9% otnv EE (State of the Digital Decade 2026), dpa
LTTAPXEL XWPOC YL LTINPEC(EC IOV PHETATPEMOLY SEOOUEVA OE AMOPATELG.
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To commercial plan otnp{Cetal oe direct outreach, referrals, strategic partnerships kat case-led inbound
acquisition. Na to Year 1 base case anatte{tat p€oog pnviaiog pubudg mepimov 16 qualified opportunities,
11,4 npotdocwy Kat 4 véwv engagements.

Commercial KPI Year 1 target Year 2 Year 3

Qualified opportunities 196 253 294
Mpotdoelg (70% Twv opportunities) 137 177 206
Proposal conversion 35%+ 35%+ 35%+
Néa projects 48 62 72
Average project value 2.905 € 2.942 € 3.150 €
Recurring revenue 17%+ 20%+ 23%+
Gross margin 55%+ 57%+ 59%+

4. Operating Plan

To operating model diatnpel xapnAn poéviun Baon KHoTouG Kal XPnoLonoLlel EEWTEPLKODE OUVEPYATEC yLa
HeTaBANTH duvaplkédTnTa. Néa otabepri mpdoAnyn evepyomote{tal pévo étav n utilization rate noapapévet
Qvw Tou 75% YL TPELG TUVEXOEVOLG UVEG.

PoAog Year 1 Year 2 Year 3

16pLTrAG / dlevBVvwy (billable Wpeg) 1 (600) 1 (500) 1 (400)
Consultants (1.250 billable wpeg / €tog) 2 3 3
Junior consultant - - 1
Sales / operations support - Part-time Coordinator
EEwTtepLkol ovvepydTeg (45 €/ Wpa) 411 Wpeg 267 WpPEG 249 Wpeg
Qpec mapddoong mouv anattodvTaL 2.340 3.060 3.780
Utilization eowTteptkrg opddag 62% 66% 69%

AvvapikoétnTa Kat utilization Tng opadag

6.000 - . . .
EowTEPLKN BUvOULKOTATA (WPEC)

EEE Qpeg Mov KAADTTEL N opdba
5.000 - I EEwtepkol ouvepydTeg
4.000 -

66%
3.000 - -
2.000 -
1.000 -
0 - 1 1 I
Year 1 Year 2 Year 3

To utilization pével 0to 62-69% kot ota Tpla €TN, KATW amnd To 6pLo MPSGoANYNG Tov 75%. Autd agrvel
neplOwplo yia to Growth oevdplo xwpic mpdwpn npdoAnyn. Ot BaolKEC AELTOVPYLKEC TPOoTEPALOTNTEC £(val
project standardization, eB6opadiaio pipeline review, pnviaio cash review kat napakoAoldOnaon gross margin
avd engagement.
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Aopn ké6aTOLG Year 1

Consultants (2, kéoros epyoosr) - 5560 ¢
Ao oot / cvovov - 3 000 €
EEwTepLkol oUVEPYATEG —_ 18.500 €
MioBwpa ypapeion - 13.200 €
Marketing - 9.600 €
Software & ovoTrpaTa -- 4.800 €
NOYIOTIKA & VOULKH UTIOGTHPIEN -- 4.200 €
Epyaheia & £E06a avd project -[JJJI 4.040 €

I Apeoo k6oToG (73.900 €)
AcgaAion & howa -] 3.800 € [ Aettoupyikd €Eoba (71.600 €)

1 1 I I I 1 I
ok € 10k € 20k € 30k € 40k € 50k € 60k €

5. Three-Year Financial Forecast

270 base case, Ta é006a avEdvovtal katd 35,7% oto Year 2 Kat 28,9% oto Year 3. H EBITDA margin
BeATwdveTat amnd 13,4% oe 19,6% kat 23,9% avtioTtolya, kabwg n enxelpnon anoppoed KaAdTEPA TO
otafepd K6oTOC. Ol anooBEoelg apopolY Tov €E0MALOUO (28.000 € og 5 €Tn) KAl TNV APXLKH EUMOPLKA
emévduon (12.000 € o€ 3 €Tn).

Metric Year 1 Year 2 Year 3

Revenue 168.000 € 228.000 € 294.000 €
Augoo KOOTOG 73.900 € 95.800 € 117.600 €
Gross profit 94.100 € 132.200 € 176.400 €
Gross margin 56,0% 58,0% 60,0%
Operating expenses 71.600 € 87.400 € 106.000 €
EBITDA 22.500 € 44.800 € 70.400 €
EBITDA margin 13,4% 19,6% 23,9%
AnooBEoelg 9.600 € 9.600 € 9.600 €
Tékot 1.824 € 1.527 € 511 €
Képdn mpo pépwv 11.076 € 33.673 € 60.289 €
®épog eLoodpaToC (22%) 2.437 € 7.408 € 13.264 €
Ka@ap6 amotéAeopa 8.640 € 26.265 € 47.026 €

Three-year financial outlook

- 40
[ Revenue I EBITDA
300k € - mmm Gross profit  =@= EBITDA margin - 35
250K € - 30
23,9% =
200k € - 25 g
-20 E
150k € - 3
-15 2
100k € - - 10 E
50k € - -5
Ok € - v
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TapelOKA ElKOVa

To povtéAo vmoBEéTel MpoKaTaBoAr 30% [e TNV avdBeon Kal elompagn Tov vroAolmov os 45 nuépeg. Me
auTolG TouG 6poug To Tauelo MEPTEL oTa 16.598 € Tov 60 pAva, avakdumntel o€ 31.835 € 10 TEAOG TOL
Year 1 kat @Tdvel Ta 98.402 € oto TéAOG ToL Year 3. OL MTWOELG 0TOUG MAVEG 19 kat 31 ogei{AovTal oTnV
€£KKaBE&pLon TOL PAPOL TOL TPONYOVEVOL £TOVG, N MTWAON GTOV YAV 24 0TNVY AMOTANPWH TNG YPUMMAG
kepaAaiov kivnong.

Mnviaio EBITDA kalL Tapsiak 8éon - 36 pPRVEG

8k € - :
. " o ‘ 'Gate 2
| :’Inmmo;Bl‘l(’;;A (KOKKLvO = ap?ﬁ‘?ﬁﬁd E - 100k €
6k € | — AUELAKO LUTTOAOLTIO :
1
i - 80k €
4k € - :
|
i - 60k €
2k € - [
oK € - . - 40k €
i
k€ - . i - 20k €
XapnAptepo onueio !
16.598 € (uA 6
ak e . . 5 € vac o) | . . . Ok €
1 6 12 18 24 30 36
Mrvag
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6. Funding Requirement & Use of Funds

H apxkn xpnpatodotikr avdykn oplotnke oe 75.000 €. H mpotewvduevn dourj cuvdudlet 35.000 € founder
capital, 25.000 € equipment finance kat 15.000 € working-capital line. Ta emttékla Tov HOVTEAOL
BaoiCovtal ota otolyela Tng TpdneCag TnG EAAGDOG yia Tov lodvio 2026: 4,95% yla véa EMLXELPNUATIKA
ddvela €éwg 250.000 € Kat 4,69% yLa ddvela xwpl(c kaboplopévn dLldpkeLa.

NMnyn Moood

1610 ke@dAata BpuTH 35.000 €
Equipment finance 25.000 €
Ipappr kegaAaiov kivnong 15.000 €
Z0volo 75.000 €

Opot Kéotog
KataBoAr pe tnv évapén -
48 unveg, 5,0% 575,73 € / yrjva

4,7%, amonmANPWHr oTov prjva 24 58,75 € / prjva TéKoL

Funding structure: nnyéc¢ KaiL xpRoeig 75.000 €

161 kepdAala opuTH Equipment finance rp:&‘:}g:{?@'
35.000 € 25.000 € 15.000 €
EEonAloudc & ouotrhiuaTta Working-capital buffer E“:;Oplm Contingency
28.000 € 27.000 € T; (T)l;g&é\ 8.000 €
1 I 1 1 1 1 1 1
Ok € 10k € 20k € 30k € 40k € 50k € 60k € 70k €
Use of funds Amount XpAon
Equipment & systems 28.000 € Hardware, adeteg Aoylouiko0, CRM, project tools
Working-capital buffer 27.000 € Kd&Avyn apvntikol EBITDA pnvwv 1-3 kot anottoewy amnd meAATES
Commercial development 12.000 € Website, sales materials, case studies, events (urjveg 1-6)
Contingency 8.000 € AbdLGOeTOo andbepa, ekTapievon pévo pe andégoaon dloiknong
Total 75.000 €

To cwpeLTLKO EBITDA KaAOMTEL TO GOVOAO TNG XPNHATOSOTNONG GTOV 260 PAva Kol Ta (dla KEQAAQLX TOL
WBpuTH, HETA TNV €EunnpéTnon Tov davelopol, otov 200 pAiva. H dlatripnon cash buffer amoteAel
npobnéOeon mpLv amnd onoladHTOTE EMTAYXVVON TTPOCAHYEWVY.
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7. Scenario Analysis

Tpla oevdpla xpnotpomotifnkav yia va eAeyx0el n avBekTikdTNTA TOL MAGVOL. ITO conservative case n
emyelpnon napapével BeTkA o€ EBITDA pdvo eneldry o 6e0tepog consultant mpooAauBaveTtatl Tov 70 UAva,
Kat To cash buffer ylvetat kpiowuo. To growth case Eemepvd To dpto utilization Tov 75% kat anattel Tpito
consultant and Tov 70 pAva Kat akplBOTEPN EEWTEPLKA BuvaKOTNTA.

Scenario Y1 Revenue Gross profit EBITDA Margin Key assumption

Conservative 132.000 € 75.770 € 4.170 € 3,2% XapnAdtepo conversion, apyd ramp-up,
206 consultant ané tov pfiva 7

Base 168.000 € 94.100 € 22.500 € 13,4% ZTaBepd pipeline kat planned
pricing

Growth 205.000 € 112.551 € 40.951 € 20,0% loxvpé referrals channel, 30¢ consultant

and tov priva 7

Scenario analysis - Year 1

[0 Y1 Revenue
200k € - =mm Y1 EBITDA
150k € -
100k € -
50k € -
4,2k
Ok € -
Conservative Base Growth
EvawoBnoia Year 1 EBITDA ot 0yko Kal TIHRA
-20%
]
g
2 -10% 15.514 €
=
<
o
(22}
] 0% 14.100 €
w
=
+10% 18.566 €

-10% -5% 0% +5% +10%

MeTaBoAf TIHWY
To Year 1 EBITDA &i{vat mo eva{o®nto otnv TwuA napd otov dyko, emeldr n Helwan OYKOL PELWVEL KL TO
KOOTOG €EWTEPLKWIV OLVEPYATWY. Melwon THWY Katd 10% pixvel To EBITDA ota 5.700 € (—75%), v
pelwaon éykou Katd 10% ota 7.954 € (—65%). O ovvdvaopdg Twv d0o 0dnyel oe Tnuid 7.166 €. H nelBapyia
oTNV ToAdynon elval EMOUEVWG O TIPWTOC HOXAGC MpooTaciag Tov MAGvou.
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8. Investment Readiness Review

To project kp(Bnke investment-ready with conditions. H owkovoutkr] Aoytkr elvat enapkrg, aAA& n mAfpng
6éopevan kepaAaiov npémnetl va eEaptnOel and tnv emBeBaiwaon ocuykekpLévwy commercial milestones.

ZToLXEiO ETOLMOTNTAG Katdotaon Evépyela mpLv and tn xpnpratodotnon
TEKUNPLWHEVEG TTAPABOXEG E06DWY ‘Etowuo Revenue build avd stream kat T

Tpletég P&L; kat Tapetakn mPoRAEwn ‘Etowuo Mnviaio avdAvon 36 pnvwv

Pipeline 90 nuepwv Yné ouvbrkn Tekunplwon = 45.000 € pe ovOpATA KOl OTASL
JUYKEVTPWON TEAATWV Yné cuvbnkn Top-3 neAdteg < 35% tou tlipov Year 1

Opol MANPWUAG MEAATWY Kevd Tunono{non npokataBoAng 30% o€ OAEC TIG CLUUPBAOELG
Eyyunoeig tTpanelikig xpnuatoddtTnong Kevé EmBeBaiwaon épwv equipment finance kat ypauunig
Gate 1 (pAvag 12) Oplo ovvéxiong Base case Oplo Maywpatog

Rolling 90-day pipeline = 45.000 € 53.370 € < 30.000 €
Gross margin = 55% 56% < 50%
Tapelo / pnviaio otaBepd kbéotog Year 2 = 2,0 prjveg 2,3 HAveg < 1,5 pAveg
Proposal conversion = 30% 35% < 25%

* Pipeline base case: €é006a TwWv UNvwWv 13-15 nov npénet va e{vat cupBaciononuéva fj o€ mpdtaon. Mnviaio otabepd k6oTOC Year
2:13.908 € (uiobodooia ouddac Kot AettovpyLlkd €€06a).

9. Final Decision

PROCEED WITH STAGED INVESTMENT. To base case vnootnpi{fel avamntuEn, aAAd To onuavTikOTEPO
ploko BplokeTatl oTnNV TaxdTNTA HETATPOMAC pipeline o€ mpayuatikd é006a Kat otnv elonpagr Toug. MNa
autéd npotelveTal otadlakr ektapievon avti yia mAApn apxiky 6éouevon.

®daon Xpoviouog Aamaveg Mpobmoé0son

®don 1 Mrveg 0-12 E€onAloudg, 2 consultants, egnopikr) avdntugn  Ymoypaen xpnHatoddtnong

®don 2 Ano prjva 13 30¢ consultant, part-time sales / ops Gate 1 evt6g oplwv

®don 3 Ané univa 25 Junior Iconsultant, coordinator, peyaAdtepo Géte 2: utilization > 75% ya 3
YPAQPELO MAVEG

H dlolknon mpémet va maywaoel To de0TEPO KO emevbiaewv av To rolling pipeline méoel K&tw amnd 30.000 €,
n gross margin kdtw andé 50% 1 to tapelo kK&tw and 1,5 pfva otabepod kKdoToug. H enavekkivnon
npolMoBETEL BLOPOWTIKEG EVEPYELEC O€ pricing, acquisition 1 cost structure.

Mnyég

European Commission, SME Performance Review - 2026 SME Country Fact Sheet: Greece - European Commission, State of the
Digital Decade 2026 - Tpdnela TnG EAAGDOC, emiToKLa vEWY Savelwv lovviov 2026 - Kwdikag dopoAoyiag Etoodripatog,
OULVTEAEOTIG VOULKWY TPOOWNWY 22% - loToplkd atolxela, pipeline kat KooToAdyLo TnG emtyelpnong.
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