PROJECT 04 - ADVANCED PROJECT

New Market Entry & Commercial

ExXpansion
Aitnpa NMeAatn & MpoéTaon Zuvvepyaoiag

EAANVIKA eTalpeia B2B vninpeolyv agloAoyel TNy emékTaor TnG oc 6e0TePNn evpwnaikr ayopd. To €pyo
OPYOVWVETOL WG dopnuévn andgacn eL06dov og vEa ayopd, e oUYKPLON LTTOYHPLWY AYOPWVY, EUTOPLKE
OLKOVOULKA KOl HETPAOLUO KPLTAPLA CLUVEXLONG.

ZT0X06 Emdoyr kat emBeBaiwaon tTnG LoxupdtePNG ayopdc eMéKTOONG
Ayopéc mpog agloAdynon Kompog, Povuavia, BovAyapia

AdpkeLa 15 gpydolueg NUEPEC (22 WPEG AVAALTLKAC gpyaaoiag)

ApolBri 1.200 € + OMNA
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1. Aitnpa MeAaTn

H etaipelo BEAEL va dokiudoel Tn 6lebvr eméktaon xwplc va eopevtel o€ Tomkd ypaelo i uéviun oudda
npw emBeBalwbel n ¢itnon. H dolknon {ntd oOykpLon ayopwy, TUAPA-0TdX0, HOVTEAD 10660V, EUMOPLKA
OLKOVOLLKG KO HETPAOLUA KPLTHPLA CLVEXLONG.

ApYlKa oTolxeia amd Tn Sloiknon

ZTolyxeio TwA

AlaB£€auog mpolNMoAoyLopoC eLodbou Ewg 25.000 €

2tdyo¢ 066wV véag ayopdc, 1o £€Tog 150.000 €+

Méaon a&la apyxlkod engagement (EAAGOQ) 2.400 €

Gross margin vTINPECLLIV 55%

Proposal conversion (EAAGGQ) 31%

MovTtéAo napddoong Remote-first, pe emokéyelg 6mov xpetdetat

Meploplopdg Kapia péviun tomkn dopn nmpw and tnv emPepaiwon tng
¢Atnong

MAaioclo ayopwv: cOUPWVA HE TIG EXPLVEC TTPORAEYELG 2026 TNG Evpwrnaikrc Emtpomnrg, n Konpog
avapéveTal va avantuybel katd 2,3% to 2026, n BovAyapia (péEAOG TNG evpwlWwvng amd 1.1.2026) Katd
2,5%, €vw n Povpavia pOALG katd 0,1%, pe MANBwPLoUS 7,0%. OL TPELG ayOopPEC BLaQEPOLY ONUAVTLKA o€
VOULoUa, YAWCOoa Kal popoAoyia eTalpelwy (15%, 16% kat 10%).

2. EpwtApaTta ATté@aong

A&ovag EpRdTnpa MéTpo anavtnong

Ayopd Mota oY PLa ayopd MPOoCPEPEL TNV KAADTEPN LoOppoOTILa 2tabuiopévo scorecard 0-100
npooBaotpudTnTag, ATNONG, AVTAYWVLIOHOD KAl EUTOPLKOD
TaLPLAOUATOG;

MeAdtng Moo THAMA MEAQTWV MPEMEL VA TTPOOEYYLOTEL MPWTO; Priority ICP

MovTtéAo elob660u Direct sales, partnerships rj VBpPLEIKS HOVTEAD; Mep(6Lo TCi{pouv avd KavaAL

OlKOVOULKA Motog launch budget kat noto pipeline anattodvtay; Break-even, Tauelakr ékBeon,

payback
Tuvéxion Mota KPIs kaBopiCouv av n eméktaon ovvexiletal; Decision gates pe épla

3. Antattoopeva Inputs

Input Xprion otnv avaivon

Ynnpeoleg kat TpoAdynan AElo engagement avd ayopd
MeAaTOAGYLO KOt LOTOPLKS conversion Funnel kat puBpdG amdékTNONG MEAATWVY
AvvaukétnTta nopddoong PeaAlopéc Tov ramp-up

AL0O£010G TPODTOAOYLOUOC EMEKTAONG Launch budget kat Tapelakn ékBeon
YQLOTAUEVEG OXETELG [E partners MovTéAo €L0660L Kat KavaAla

MNoépot TwARoEWY 2Tabepd KOOTOG ayopag

>tdyolL €00dWV Kal enyeLpnaolakol meploplopol Kpltripla ovvéxlong

4. Scope of Work

To épyo KaAOmTel market screening, avaokOmNon aVTAYWVLIOUOD KAl TILWY, TPOTEPALONOoinan
TUAMATOG-0TdXO0L, OXEDLOOUS HOVTEAOL €L0OB0UL, OLKOVOULKA £106d0VL, aELloAdynon KwdOVWY Kal EUNOPLKO
MAGVO 90 NUEPWV.
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Workstream Avdaivon Output

Market screening ZiTtnon, MPooBactoTNTA, AVTAYWVLOUOC, fit, Market scorecard
MOKPOOLKOVOULKA
Competitor intelligence Mpoogopég, TIHéC, positioning Competitor matrix
Target segment Avaykn, a&la, mpooBaciudéTnTa Priority ICP
Entry model Direct, partner kat VBPLOIKEG EMAOYEG MpoTelwouevog dpduog
Commercial economics Budget, pipeline, conversion, break-even, punviai{o povtéAo Entry model
12 unvwv
Execution Evépyeleg, KPIs, decision gates, risk matrix 90-day roadmap

5. Xpovobdiaypappa

®aon Hpépeg Qpeg AnoTtéAeopa

Inputs & market screening 1-3 5 Scorecard TPLWY ayopwv
AvTaywviouog, Tiwéc & segment 4-7 6 Competitor matrix, ICP

Entry model & commercial economics 8-11 6 MovtéAo 12 punvwv, break-even
Risk review, roadmap & teAwkr| ékBean 12-15 5 Roadmap 90 nuepwv, anéeaon
Z0volo 15 22

6. NapadoTéia

MapadoTéo Meplexopevo

Market Attractiveness Scorecard 5 kpttrpLa, Bapn, oTabulopévo score avd ayopd

Competitor & Pricing Matrix MPooQOPEG, TIHEG Kot BETN AVTAYWVLOTWV

Priority Customer Profile Méyebog, kAddoL, trigger, ayopaoTig, apxLKh ayopd

Market Entry Model KavaAia kat pepidlo tlipou avd KavaAt

Year 1 Commercial Model Mnviaiog tipog, ouvelopopd, launch budget, cwpevTikr €kBeon
Risk Register MBavéTnTa X enintwon, triggers, SIKABEG

90-Day Go-to-Market Roadmap Evépyeleg Kal HETPOUA anoTeAéopaTa avd 30 NUEPEC

MNeptAapBaveTtal TeAk ouvdvtnon anéeaonc £wg 60 AenTd.

7. Apofl & Opot

Opog ZLHPWVIa

YUVOALKH apolBn 1.200 € + O®MA (54,5 € / wpa avaALTIKAG epyaoiag)
Mg tnv avdBeon 600 € + ®OMNA

Mg tnv TeEAKr napddoon 600 € + ®OMNA

ALopBWOoELG M{o oLYKEVTPWTLKY OELpd BLopBWoEwY

Agv EPLAQUBAVOVTAL VOULKEG 1] QOPOAOYLKEC OLUPBOVAEG eyKATAOTAONG, OCLVOPOUNTIKEC BAOeLG Hedopévwy,
MPWTOYEVAG €pevva HEYAANG KAlpaKAG, TOTUKEG TPOCAAYELG, SlaenuioTiky damdvn, Tagldla kat cdotaon
VOULKOD TTPOCWTIOL OTO EEWTEPLKO.

8. KpLTApLa OAOKARPWONG

e Za@ng emAoyr ayopdc Ue oTabuLouévn BaduoAoyia Kal HOKPOOLKOVOULKH Tekunpiwon.

e Mnviaio eumoptkd HovTéAo 12 unvwv e break-even kot péylotn Tapelakn ékBeon.

e MovTtého €100600L e POAO Kal 0TOXO Yl KABE KAVAAL.

e MeTprolua kKpLtrpla ouvéxlong oto TéAog Tou validation.
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