PROJECT 04 - ADVANCED PROJECT

New Market Entry & Commercial
Expansion

TeAiko MapadoTtéo - Anogpaon Elc66ov oe Néa Ayopa

AvdaAvon andépaong €L06dou o€ véa ayopd yla eAANVIKN eTalpeio B2B vnmnpeolwv, He oOYKPLON TPLWY
AYOPWVY, EUTIOPLKS LOVTEAOD TIPWTOL £TOUC, HOVTEAD €LGAB0L Kal KPLTHPLX GUVEXLONG.

T0oTaon GO - npwTa n Konpog

Attractiveness score 84 /100 (Povpavia 73, BovAyapia 67)

216X0G £066wv Year 1 154.500 €

Launch budget 24.000 € (péylotn Tapelakr ékBeon 40.170 €)
Validation phase 6 prjveg, break-even ané tov 60 piva
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1. Executive Decision

H nmpotewduevn mpwtn ayopd eméktaong sivatl n Kompog, ue attractiveness score 84/100. H Poupavia
Katatdoostal 5e0tepn pe 73/100 kat n BovAyapia tpitn pe 67/100.

H Kompog ouvbudlel Tnv vynAdTEPN EUMOPLKH TMPOCRACIUSTNTA, KOW YAWCOO KAl EMIXELPNUATLKA
e€olkelwan, dlaxelployun moAvmAokéTnTa L0660V Kol Talplaoua pe éva remote-first B2B povtéAo
napddoong. Elvat otnv evpwlwvn, €xeL mPOBAewn avdntugng 2,3% yla 1o 2026 kat 2,7% yla to 2027, Kot n
npétaon pnopel va dokipaotel xywplc petdepaaon fj Tomkr oudda. O mpotelvduevog dpduog elvat lean
validation €L unvwv pe direct sales kat emAeypéva tomkd partnerships, xwpig pévipo ypageio otnv apyn.

84/100 24K € 154,5K € 6 PAVEC

Market score Launch budget Year 1 target Validation phase
Bao1KO anmoTéAeoua TipA
Break-even pnviaiov tlipov 11.500 € (otabepd KOOTOG ayopdc 6.325 € / meplOwpLo 55%)
TC{pog 60v prva (TéAog validation) 13.800 €
TC(poc 120L prva 26.700 €
Néol neAdteg Year 1 25 apylkd engagements, 9 follow-on projects
MéyLotn Tapelakr ékBeon 40.170 € Tov 60 priva
AnotéAeopa ayopdg Year 1 (uetd to launch budget) -14.925 €
AvakTtnon enévduong 140G pAvag

KevTplko 0pnpua: to launch budget e{vat 24.000 €, aAAG N MPpayPATIKA Tauelakr] €KBeon TAvEL Ta
40.170 €, emeldr] TOLE MPWTOLG TEVTE UAVEG 0 TC{po¢ Hev KAAUTTEL TO oTaBePd KHOTOG TNG ayopdc. H
dlolknon npémnet va eykpivel To oLVoAlkd mood ékBeang, éxL pévo Tto launch budget.
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2. Market Selection

To scorecard otabuiCel duvaulkr TAtnong (25%), mpooBactudtnTa (25%), avtaywvioTtikr 8éon (15%),

commercial fit (20%) kat Aettovpytkr) anAdétnta (15%). H Kdnpog nponye{tatl emeldr] To HovTEAO Unopel va
oKL oTEl HE OLYKPLTLKA YaunArf otabepr] 6éouevon Kal oOVTOUO KOKAO avaTpopoddTnang.

Market attractiveness scorecard (0-100)
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MaKPOOLKOVOMLKO KalL OeouIKO MAaiolo

AgikTNG Kompog Poupavia

AOENon AEM 2026 (Koutowdv, Spring 2,3% 0,1%

2026)

AOENnon AEM 2027 (Koutowdv, Spring 2,7% 2,3%

2026)

MNANBwplopég 2026 (HICP) - 7,0%

NopLopa Evpw AL (CUVAANQYLOTIKOG
k{v6Lvog)

®bpog eTatpelwv 2026 15% 16%
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H Poupavia éxel tn peyaAbTEPN ayopd Kat yU' avtd Thv bynAdtepn BabuoAoyia CHtnong (86), WG N
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Koptawdv npoBAénel oxedév pndevikr avamntugn yia 1o 2026 (0,1%), nAnBwpeLond 7,0% Kat 6NOCLOVOULKH

MPOCAPUOYH, EVW N TLHOAGYNOon og AéL TPoaBETeL UVAAAAYLATIKS k(vduvo. H BovAyapla pnrke otnv

eVPWTWvN TNV 1.1.2026 Kot éxel TOV XAUNASTEPO POPOo ETALPELWY (10%), AN XOUNASTEPO eM(MEDO TIHWVY
Kol YAWOOLKS gunddlo. tnv Kompo Asttoupyolv 5.511 pikpég kat 876 peoaieg enyetprjoelg (Cystat,
MNTPWO emxelpriocwy 2023), apKETEC yia Toug mepmov 25 meAdTeC mMov anattel To MPWTO €TOC.
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Mnviaiog T¢ipog break-even ava ayopa

Konpog - 11.500 € / yfiva = 4,8 apykd engagements

Povpavia - 14.231 € / pfjva = 7,1 ap)k& engagements

BOUAYO:p(a __ 1500 ur’]\)ﬂ e aleKd prgRgements

1 1 I 1 1
ok € 5k € 10k € 15k € 20k €

H Kompog éxel eniong to xaunAdtepo eumnoptkd break-even: 11.500 € tov pAva, dnAadn nepinov 4,8 apyLkd
engagements. 2tn Poupavia kat otn BovAyapila n xapnAdtepn Héon T Kot To bynAdTEPO KOGTOG
localization aveBd&louv Tt0 break-even ota 7-8 engagements tov pAva.

3. Priority Customer Segment

MpwTog otd)oC¢ lval oL edpatwuévec MUE 10-75 gpyalouévwy mov N ayopdlouvy eEWTEPLKES
EMAYYEALATIKEG UTINPEOT{EG AAAA BEV €XOLY MAPWG AVEMTUYHEVN ECWTEPLKA LKOVOTNTA. To TUAMA elvatl
EAKLOTLKO €meldr ol KOKAoL andépaong elval ouvtoudTeEpoLl amnd To enterprise procurement kat N aEla Twv
projects onkwvel ntapddoon €€ anooTdoewg.

XapaKTNPLOTIKO Mpoeil meAatn (ICP)

MéyeBog 10-75 epyalduevol, AevKwola Kat AEPETOC

KA&dot EnayyeAPaTIKEG LTINPECIEG, EUMOPLO, TOLPLOPAOG, VAL TIALOKEG LTINPETIEG
Trigger Enéktaon, nieon nepBwplov, avaykn reporting yia tpdnela fi enevduth
AyopaoTtig I6lokTriTNG / CEO i CFO, andégpaon xwplg procurement

ApxkA ayopd Engagement 2.400 € pe ca@ég napadotéo oe 2-3 BO0UAOEG

H apyxik nmpdtaon aglag nmpémnel va e0TLAEL 0€ HETPAOLUN EUMOPLKH BEATIwON Kol oo TAPLEN EQapOYAC,
Ot o€ yevikr YAwooa consulting.

4. Entry Model

MpoTtelvetal LBPLOLKS HovTEANOD eladbou: direct outreach amnd tov WBpuTA Kat business development yla
€AEYXO TOL UNVOUOTOG Kot Ypriyopn pddnon, oe cuvduaoud pe uikpd aplbud referral rj implementation
partners ywa tomkr aglomotia kat npdoBaon.

Kavaiu Po6Aog Mepidlo tdipov Y1 Tdipog Y1

Direct outreach Target accounts kat discovery 45% 69.525 €
Referral partners Oeppéc ovoTdoelg Kat aglomaoTtia 30% 46.350 €
Inbound / content Authority kat demand capture 15% 23.175 €
Yolotduevo 6iktuo JUOTAOELC HEOW LELOTAUEVWY TIEAATWV 10% 15.450 €
Z0volo 100% 154.500 €

Agv mpotelveTal Tomkd ypageio katd to validation. Méviun napovaia e€etdletal pévo étav o pnviaiog
TC¢{pog NG ayopdg Eenepdoel Ta 18.000 € yla TpELG ovvexduevoug HAveg kat To qualified pipeline
napopével mdvw and 60.000 €. Zto base case TO MPWTO KPLTAHPLO LKavoTmoLe(Ttal oToug priveg 10-12.
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5. Commercial Economics

O otdxoc Tou Year 1 elvat 154.500 €, and TPeLG MNYEC: apyLlkd engagements Twv 2.400 € (39%), follow-on
projects Twv 6.000 € (35%) Kat retainers Twv 1.500 € tov pAva (26%). O tli{poc avEdveTal oTadlakd Kal
@TdveL Ta 26.700 € Tov 120 prjva. To launch budget neplop{etatl ota 24.000 € Kal EKTAULEDETAL TOUG
MAVEG 1-6.

Komnpog Year 1: pnviaiog tdipog avad mnyn (ocdvoldo 154.500 €, o€ XIA. €)
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To eunoptkd break-even eivat 11.500 € tov priva: otabepd KOOTOC ayopdc 6.325 € SlalpEUEVO E gross
margin 55%. O tl{po¢ to Eenepvd amd Tov 60 Prva, dpa to validation kAslvel ye TNV ayopd ndn kepdopdpa
o€ ynviaia Baon.

MRvag Opp Mpotdosig Néot TCipog ZuvELoQOPa Launch ZWPELTLKO
S TEAATEG

M1 5 3 1 2.400 € -5.005 € 6.000 € -11.005 €
M2 7 3 1 2.400 € -5.005 € 5.000 € -21.010 €
M3 9 7 2 4.800 € -3.685 € 4.500 € -29.195 €
M4 12 7 2 6.300 € -2.860 € 3.500 € -35.555 €
M5 13 3 1 9.900 € -880 € 2.500 € -38.935 €
M6 14 7 2 13.800 € 1.265 € 2.500 € -40.170 €
M7 15 7 2 13.800 € 1.265 € 0€ -38.905 €
M8 16 10 3 16.200 € 2.585 € 0€ -36.320 €
M9 17 7 2 16.800 € 2915 € 0€ -33.405 €
M10 18 10 3 20.700 € 5.060 € 0€ -28.345 €
M11 19 10 3 20.700 € 5.060 € 0€ -23.285 €
M12 20 10 3 26.700 € 8.360 € 0€ -14.925 €
Z0volo 165 84 25 154.500 € 9.075 € 24.000 €
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AnoTtéAeopa ayopdg petda to launch budget
10k € -

—=— ZWPEVTLKO
B Mnvioio anoTtéAeopa ayopds

Ok € -

-10k € -

-20k € -

-30k € -

-40k € - Méyiotn ékBeon 40.170 €

M1 M2 M3 M4 M5 M6 M7 M8 M9  M10 M11 M12

To owpeuTIKS anoTtéAeoua KAe(vel To Year 1 ota -14.925 €. Mg tn ouvelopopd touv 120v prjva (8.360 €), To
glvoAo TNG emévduong avakTtdTtal Tov 140 prva.

Kéotog ayopdc kat launch budget

ZTaOep6 KOOTOG ayopag Ava pRva Year 1

Business development lead (katavoun) 3.200 € 38.400 €
Marketing & neplexduevo 1.100 € 13.200 €
TaE{dla Aevkwola / Aepecdg 900 € 10.800 €
CRM, data & epyaieia 450 € 5.400 €
Yuvepydteg & partner management 375 € 4.500 €
Cross-border Aoylotikf & vouLkn 300 € 3.600 €
Z0volo 6.325 € 75.900 €

Launch budget 24.000 € (ekTapicvon pAveg 1-6)

Partner onboarding & co-marketing -_ 5.500 € (23%)
AnoBepaTikd —_ 4.000 € (17%)
Localization & kumplakd website -_ 4.000 € (17%)
NioTeg Aoyaplaouwv & market data —_ 2.500 € (10%)
®opoAoyikn / voulkr pOBULON TIHOASYNONG -— 2.000 € (8%)

I T I T T T T T 1
Ok € 1k € 2k € 3k€ 4k € 5k € 6k € 7k € 8k €

Ermioni Katsouta - Selected Projects



Commercial KPIs

Epnopiko6 funnel Kompou ava pava

"1 Qualified opportunities [ MNpotdoelg EE Nia apylkd engagements

20 -
15 -
____________________ S Cl1L2+ g
10 -
5 -
0 - | | | | | | | |
M1 M2 M3 M4 M8 M9 M10 M1l M12
Commercial KPI Base case Year 1
Qualified opportunities / ujva ané M4 12+ 16,0 katd péoo 6po
Opportunity-to-proposal 45%+ 51%
Proposal conversion 30%+ 29,8%
Average initial engagement 2.400 €+ 2.400 €
Follow-on rate 30%+ 36%
Partner-sourced pipeline 25%+ 30%
Mnviaiog ti{pog validation 11.500 €+ 13.800 € tov 60 prva
Gross margin 55%+ 55%

EvaioOnoia Year 1 t¢ipov (KOKKLVO = KATw arné 138.000 €, 65nAadni 12 x break-even)

20% - 85.833 € 94.417 € 103.000 € 111.583 €
c
o
i
Y 25% - 107.292 € 118.021 € 128.750 € 139.479 €
5
(&)
g 30% - 128.750 € 141.625 € 154.500 €
o
£

35% - 150.208 €

1 I I 1
2.000 € 2.200 € 2.400 € 2.600 €

Agla apyikol engagement

Me conversion 25% o tl{pog néptel ota 128.750 € Kat pével K&Tw amnd ta 12 x break-even (138.000 €). Me
conversion 30% aAAd& apxikr a&la 2.000 € néptel ota 128.750 €. Ta épla enavegétaong Tng evoétnTag 7
(conversion K&Ttw amnd 25%) Bplokovtal akplBWG ato onuelo émov N ayopd navel va avtoxpnuatodotelTal.
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6. 90-Day Go-to-Market Roadmap

Mepiodog Evépyeleg MeTpioLpO anMOTéAEC A

Huépeg 1-30 - Validate  Alota otdywv, localization pnvupdtwvy, prospect universe 60 5 qualified opportunities, 3
AOYOpLAoUWY, eMaQEG pe TBavoLg referral partners, mpwteg mpotdoelg, 1 engagement
discovery ouZnTtroELg

Huépeg 31-60 - Enéktoon outbound, mpwTeG MPoTATELG, Sokiur Mpoogopdg | 7 opportunities, 3 mpotdoelg, 2
Convert Kal TLWAG, Kataypaer objections, evepyonoinon 2-3 partners evepyol partners

Huépeg 61-90 - Decide = AgloAdynan conversion, OLKOVOWIKWY avd project, mowdtnTag 9 opportunities, Tgipog TpLUrivou

pipeline kat duvauikdtnTag Napddoong 9.600 €, andépaon cvvéxlong

7. Key Risks & Controls

Ot Baatkol k{vduvol g{vat n adbvapun dnuiovpyla pipeline, n nieon otig TéG, N eEdptnon and évav partner
Kot N mpéwpn abdEnon otabepol KOOoTOUG. Ot BLkA(BEG MepthapBdvouy mMAa@dv oto launch budget,
Slagopornotnuéva KavdAla andktnong, unviaio éAeyyo neplbwpiov Kal uNdeVIKA wéviun tomkr Bdon
kKéoToug Katd To validation.

Risk matrix: mBavoéTnTa X eminTtwon

5- @ Ad6vapn Zhitnon
A4 Mieon neptéwpiov @ @ XapnAé conversion
]
o
% 34 Tapelakr ékbeon @ @ EEdptnon and partner
£
=
w 2 -
1 -
v v T T !
1 2 3 4 5

MBavotnTa (1-5)

Kivéuvog nxE Trigger AIkAiba

AdOvaun Zritnon 3x5=15 < 8 qualified opportunities / pfiva Avabewpnon segment kat mpdTAONG

XapunAd conversion 3x4=12 < 25% peTd and 10 mpoTAoELg Avabewpnon TiHoAdynong Kat sales
process

MNieon neplbwpiov 2x4=8 Gross margin < 50% Rescope mpoo®opdc Kat mapddoong

EEGptnon amd partner 3 x3 =9 > 40% Tou pipeline and uia nnyn MpdoBeta direct Kat EVOANXKTIKA KovaALa

Tapelakn ékBeon 2x3=6 Launch spend > 24.000 € Naywua pn anopaitnTwy danavwyv

8. Final Recommendation

GO - MPQTA H KYINPOZ. Mpoyxwpd validation €¢€L unvwv e LBPLBLKS povTéAo direct sales kat partners. Agv
dnuovpyeltat pévipo ypageio katd tnv £{codo.

Kpitnplo ocuvéxiong (TéAog 6ov pRva) Oplo Base case

Mnviaiog tgipog ayopdg = 11.500 € 13.800 €
Proposal conversion = 30% 30,0%
Gross margin = 55% 55%
Pipeline enépevwy 90 nuEPWY = 35.000 € 46.800 €
ZWPELTLKA €kBeON = 42.000 € 40.170 €

Av 600 1 neplogdtepa OpLa MaPAE(VOLY KEATW amd Tov oTdX0 Yo 500 CLVEXOPEVOLG KOKAOULG EAEYXOU, N
EMEKTOON MAYWVEL KoL N pdTaon avabewpel{tatl mpv deopevtel emnAéov ke@dAato. H Povpavia mapapével
enduevn emAoyr yla to Year 2, epédoov n avdntuén avakdpyel dnwg npoBAénet n Kopwowdv (2,3% to 2027).

Mnyég
European Commission, Spring 2026 Economic Forecast (KOmnpog, Povpavia, BovAyapia) - Cystat, untpwo eniyelprioewv 2023 -
KPMG, Cyprus tax reform effective 1 January 2026 - ZTolyela TWARCEWY, TIHOAGYNONG KAl SUVAULKOTNTAG TNG mxe{pnong.
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