PROJECT 06 - SELECTED PROJECT

Sales Intelligence & Executive
Reporting
TeAko MapadoTéo - Sales Intelligence & Executive Reporting

AvdAvon MWARoEwWY 12 pnvwv yla etatpeia B2B vnnpeotwv, pe mAaiolo KPIs, emi{tevEn otdxwv, avaivon
MEAQTWY KOl KAVAALWY, ToldTnTa pipeline kot dour pnviaiag avagopdg dlolknong.

Etioleg MwAAROELG 901.000 € (+20,1% o€ oxé0n HE TO MPONYOLEVO £TOC)
Run rate TéAouc €Toug 92.000 € / purva

EnitevEn otdyov 102,2%

TClpog amd 54%

EMOUVOAXAPBAVOUEVOLG

MEAATEG
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1. Executive Summary

Ot eTAoLeG MwAAoeLG €pTacav Ta 901.000 €, oto 102,2% Ttov eTrjolov otdyou (882.000 €) kat 20,1% ndvw
and to nponyoluevo £€to¢. H anédoan evioxiBnke oto de0TEPO EEAUNVO, HE TIC PNVIA{EC MWAATELC va
aveBaivouv amnd 61.000 € tov lavovdplo o€ 92.000 € tov AskéuBplo.

To BeTiké anotéAeoua otnplCetal o€ vyl BAon eMAVAAAUBAVOUEVWY TTEAATWY, OAAG N avdmnTtuEn Sev elval
opoléopPa KaTavEUNUEVN. OL dueoeC MWAROELC MAPAUEVOLY TO HEYAADTEPO KAVAAL, EVW OL CLOTACELC amd
partners 6&{yvouv Tn HeyaAdTEPN EVKALP{O KALLOKOOUEVNG avATTUENG: win rate 43% évavtt 25% OTLC
Queoec MWANCELS. H Blolknon mpémeL va MPOooTATEDOEL TA EMAVOAAPBAVOPEVA 00080 KL VoL BEATLWTEL TNV
nelBapyia ato pipeline kat Tn petatponr Hé€ow partners.

901K € 102,2% 54% 31%

Etrioleg nwAnoeLg Eni{tevgn otdyov Repeat-client revenue Proposal win rate

Kevtplko e0pnpua: to Q4 deilyvel +14,2% oe oxéon he 1o Q3, aAAd Xwp(¢ To deal Twv 29.000 € ToUL
OkTwRpiov n abEnaon eivat péAc +1,7%. To pipeline Twv endpevwy 90 NUEPWVY KAAVUTITEL 2,4X TOV 0THYXO,
K&tw and to 3,0x nov amnatte{tat. H duvautkr elvat 6etikr, aAA& AtydTtepo Loxupr and éoo delxvouv Ta
oOvoAa.
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2. Sales Performance

Ow nwAfoeLg Eenépaocav tov unviaio otdxo oe 9 amnd tTouvg 12 prjveg. Mévo to Q1 €ueve KATw amnd Tov oTdY0
(98,5%). H toxupdtepn enidoon Atav oto Q4, pe nwAroelg 265.000 €, 37,3% ndvw and 1o Q1.

Mnviaisc TWAROELIG Vs 0TO)XO0C (Mpdoivo = mavw ané otoéyxo, 9 / 12 HAVEG)

—_— T TOX0CG E MwAfoelg xwplc peydAa deals
100k €~ __. Mponyolbpevo £€10g I Deals > 25.000 € 92
80k € -
60k € -
40k € -
20k € -
Ok € - 1 1 1 1 1 1 1 I I 1 1 1
lov ®ef Moap Amp Matr  louvv louA  Avy Zem Okt Noeg  Aegk
Tpipnvo NMwANRoeLg ZTO)XO0G Emitevin Xwpig deals > 25k MeTafoAn vs mpony.
TPipNnVoO*
Q1 193.000 € 196.000 € 98,5% 167.000 € -
Q2 211.000 € 208.000 € 101,4% 211.000 € +26,3%
Q3 232.000 € 226.000 € 102,7% 232.000 € +10,0%
Q4 265.000 € 252.000 € 105,2% 236.000 € +1,7%
Z0volo 901.000 € 882.000 € 102,2% 846.000 €

* MetoBoAf Twv NwARoewv Xwp(g Ta deals dvw Twv 25.000 € (MdpTLog 26.000 €, OkTWRPLog 29.000 €).

NMwANRoelg ava Tpipnvo Kat emitenin oTd)YoL

300k € - Itéyog I NMwAAoELG B Xwplc peydAa deals 10522
250k € - 102'70/0
101,4%

200k € - 98,5%
150k € -
100k € -

50k € -

Ok € - ] i ] ]
Q1 Q2 Q3 Q4

H tdon elvat BeTikr, aAAd To mAai{owo avagopdc diaxwpiel TNV avdntugn and tnv enidpaon HEUOVWUEVWY
HeYEAwWV deals, Wote n olknon va Eexwpi(Cel TN dlaTtnEAOUN EUTOPLKH BUVAULKE AT TIC MPOCWPLVEC
KOPLOWOELG. Xwp(¢ Tta d0o peydAa deals, To Q1 Ba elxe pTdoel HOALG TO 85% TOL 0THXOL TOUL.
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3. Customer Intelligence

And Toug 78 evepyolG eAdTEG, oL 37 enavaAauBavipevol mapiyayav 1o 54% Twyv £THOLWY TWARCEWY
(486.540 €), dnuovpywvtag otabepr] Bdon €06dwv. OL 41 véol MEAGTEG CLVELTEPEPAY TO 46% (414.460 €),
ME LoxupdTEPN amdKTNON 0TO 6e0TEPO €EAUNVO. OL 10 peyaAbTEPOL MEAGTEG avTIOTOLXO0UY 0TO 43% TWV
MWAACEWVY: N oLYKEVTPWON 6ev elval uePBOALKH, AAAG Tpémel va mapakoAovBe(Ttat avd Tplunvo.

Repeat 487k € / véoL 414k € Top 20 meAdTeg: top 10 = 43% TWV MWARCEWY

60k € -

40k € -

- IIIIIII

Ok €-—1 i i
1 5 10

15 20

Katdtagn neAdtn
Customer KPI AnoTéAeopa Eppnveia dioiknong
Repeat-client revenue 54% Yyujg Bdon diatripnong
New-client revenue 46% H andéktnon vEwv MEAATWY MAPAUEVEL TNUAVTLKHA
Top 10 concentration 43% MNapakoAodBNnon, xwpig dueco KVBLYO CLYKEVTPWONG
Average deal value 6.878 € 131 deals, xprion avd KavaAL yla anmo@doelg THoAdynong
MNWAACELG avd gvepyd MEAGTN 11.551 € Bdon ywa otdéxovg cross-sell

MeAdTEG pE MTWTIKA TAON

Tpelg emavaAauBavéuevol MEAGTEG eUPAVIOOY oNUavTIKA pelwon aglag mapayyeALWY oto Se0TEPO €EQUNVO
o€ oxéon UE TO MPWTO. AvtioTolyolv ae 79.000 € eTACLWY MWAACEWY Kal XpeldlovTal account review mpLv
and TN avavéwon.

NoyapLaocpnog NMwAROELG €TOLG MeTafoAn B' vs a' e§apvou Evépysia

MeAdtng A 38.000 € -32% Account review €vtog 30 nUEPWV
MeAdtng B 24.000 € -41% Account review €vtog 30 nUEPWV
NeAdtng I 17.000 € -28% Account review gvtog 30 nUEPWV
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4. Channel Performance

Ol Gueoec MWANCELG apriyayay To 38% Tou TC{pou Kol MapaAévouy N LeyaADTEPN MNyr. Ol oLOTAOELG amd
partners ouvelgépepav 27%, To inbound 19% Kal n EMEKTAON OE LELOTAPEVOLC TTEAATEC 16%.

Kavaiu NMwARoeLg Mepibio Deals Mpotaoelg Win rate Méon aiia

Direct sales 342.380 € 38% 54 216 25% 6.340 €
Partner referrals 243.270 € 27% 30 70 43% 8.109 €
Inbound 171.190 € 19% 31 103 30% 5.522 €
Expansion v@lotduevwy 144.160 € 16% 16 34 47% 9.010 €
Z0volo 901.000 € 100% 131 423 31% 6.878 €

An66oon avd KavdAlL TWARTEWY

% TIWARCEWV Win rate Méon agia deal
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6.340 €

8.109 €

Inbound -

Expansion _ 16%
VQLOTAHEVWY

47% - 9.010€

OL partners éxouvv oTpatnylk onuacia eneldry cLvdLAToLY UIKPATEPN MPpooTdBeLla andkTNOoNG KWeE LYNAN
péon agla deal (8.109 €, +18% nmdvw and tov péoo 6po). Ot Aueoeg MWAAOELG XpetdlovTal 4,0 MPOTATELG
yla kdBe deal, evw ol partners poALg 2,3. H obotaaon elvat n enionun napakoAovOnon Twv partners, avti va
oVTIHETWIOVTAL WG GTUTN TINYA.

5. Pipeline & Conversion

To ouvoAlkd proposal win rate elvat 31% (131 and 423 npotdoelc). To anoTéAeoua {vatl anodekTd, aAA&
SlaPépel ONUAVTIKA avd TNyr: oL evkalpleg and partners HETATPEMOVTAL TMOAD KAADTEPQ Amd TLG YUXPEC A
EAMTWC aEloAoynuéveC dueETEC EVKaLpleC.

Pipeline emopevwv 90 nuepwv: 643.000 € = 2,4x Tov oTdéYOL 268.000 €

Qualified - 248.000 € x 15% = 37.200 €

Discovery oAOKANPWHEVD — 176.000 € x 30% = 52.800 €

MNpéTaan oTaApévn - 142.000 € x 45% = 63.900 €

AEia pipeline

77.000 € x 70% = 53.900 € , ,
> tofuiopévn afla

Awnpayudtevon -

0k € 50k € 100k € 150k € 200k € 250k € 300k € 350k €

H Slolknon npémnet va mapakoAovBel Tnv kKdAvyn tou qualified pipeline kat éxL Tov anAd aplbud leads.
Mpoteivetal eAdyloTto pipeline (0o e 3 popéc Tov 0TOX0 MWARCEWY TWY EMOUEVWY 90 NUEPWV. ZAMEPQ
Aelmouv 161.000 € yia va enitevyBel avtd. H otabuiopévn a&la (207.800 €) KaAOmTEL TO 78% TOUL OTHXOUL,
dpa n dlapopd mpénel va kaAveBel and véa qualified opportunities péoa oTov MPWTO HAVA TOL TPLUAVOU.

KPI ZAMEPA ZTO)XO0G
Proposal win rate 31% 35%+
Qualified pipeline coverage 2,4x 3,0x+
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KPI ZAMEPQ ZTO)XO0G

Repeat-client revenue 54% 50-60%
Partner revenue share 27% 30%+
Top 10 concentration 43% < 50%
Mnvtaieg TwARoEL Mdvw and atdyxo 9/12 10/12

6. Executive Reporting Framework

H punviaia avagopd dlolknong mpémnel va anavtd o Mévte EPWTANATA, TO KABEVA UE CUYKEKPLUEVO HETPO
Kot éplo mov gvepyomolel ouliTnon.

EpwTnua KPI oTtnv avagopa Oplo cvvayeppov

E{puooTe oTov 0TO)X0; MNwARoglg pva / YTD vs otdyxog < 95% yla 2 guveXSUEVOLS
MAVEG

Tu GAAN0EE o€ OYEON WE TOV TPONYOVUEVO MeTaBoAr) MoM / YoY, pe kot xwplg deals > Yroke{pevn HeTaBoAR

MAva KoL €T0G; 25k apvnNTKA

Moot MeEAGTEG Kal KavaAla eEnyoly tn JUVELOPOPA avd KavdAL, top 10, meAdTeC o€ MeAdtng top 20 pe —25% 1

METABOAR; mTwon XELPOTEPQ

Enapkel To pipeline; Coverage 90 nuepwv, oTabuLopévn agla < 3,0x

Motwa evépyela amatteltal; Action register e vnebOuvo Kat mpobeopia Evépyela eknpdBeoun

H avagopd mpénel va nopapével abvtoun: Baoikd KPIs, tdon andédoong, ouvelopopd MEAATWY KOl KAVUALWY,
e€alpéaelg ato pipeline kKat GOVTOUO PUNTPWO EVEPYELWV HE LTTEDBLYO Kal TIpoBeouia. ZOUPWVA PE TNV
Evpwnaikr Emtponry (State of the Digital Decade 2026), péALg to 30,8% TwWv EAANVIKWY MUE xpnotuomnotel
data analytics, évavtt 39,9% otnv EE: pla otabepry, anArf avagopd 6{vel mpayhaTikd MAEOVEKTNUA OTN
Ajyn ano@daoewy.

7. Management Actions

# Evépysia YmevOvvog MpoBsopia MéTpo

1 ZexwpLoTh mapakoAovBnon pipeline, win rate kat ALeLBLVTAG 30 nuépeg Partner share 30%+
péong aklag ava partner MTWANCEWY

2 KaAvyn pipeline 3,0x: +161.000 € qualified Opada MWARCEWY 30 nuépeg Coverage = 3,0x
opportunities

3 Account review yla Toug 3 MEAQTEG ME TITWON Gvw Account managers 30 nuépeg 2X€610 avd meEAGTN
TOoUL 25%

4 ALOXWPLOUOG Xouévwy deals: motdtnTta lead vs ALevBLVTAG 60 nuépeg Win rate 35%+
npdTacn vs TN MTWANCEWVY

5 Evtaio obvoAo optopwv KPI kat pia avagopd yia OAa  Fevikdg dlevbuvTrig 30 nuépeg Mnviaia avagopd o€ 5
T commercial reviews epyAoLEC

8. Final Recommendation

ATNAO KAI MPOZANATOAIZMENO ZE ENEPFEIEZ REPORTING. H eTatpeia €xeL 46N ApKETH EUMOPLKA
dpaoTnpdTnTa Yo va mapdyel Xprodn mAnpoedépnon. Mpotepatdtnta elvat ot guveneic optopol KPIs, n
KaAOTEPN opatdTNTA TOL pipeline Kat n me@apynuévn epunvei{a Tng anddoong MEAATWY Kal KAVAALWY. To
o0oTNUA avaopdc mpénel va Bondd& tn dlolknon va ano@aoi(fel mov Ba €0TIATEL TNV EUNOPLK TpooTdBELa,
OYL AMAWG VO MAPAYEL TEPLOTOTEPA YPAPHHATA.

Mnyég
Apxeio TWAACEWY Kat THOAOY(wY 12 pnvwv, otdyol, meAATOASYL0, KavdALa Kat pipeline tng enxelpnong - European Commission,
State of the Digital Decade 2026.
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